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Thank YOU!
A heartfelt thank you to my
customers for trusting me
with your real estate

Bryan@KlinkAssociates.com
www.BryanHerter.ReinhartRealtors.com
www.facebook.com/BryanHerterRealtor

2013 was a very exciting year for real estate! The housing recovery is
well underway and many homes are no longer underwater on their
mortgages compared to a couple years ago. I personally had a great year
with the 2nd highest in sales on our team, behind team lead Jeff Klink
who had the highest sales, which also enabled our team to surpass our
goal of over $20,000,00 in sales for 2013.

business and to my family
I truly value your business
and look forward to serving
you in 2014!

One of the things I love most about my job is helping my customers. If
you have any real estate needs please do not hesitate to contact me.
Your Trusted Realtor,
Bryan

800 S. Mail Street
Chelsea, MI 48118
734-475-9600

and friends for your support.
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Wishing You a
Happy & Healthy
New Year!!!
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Strong 2013 Real Estate Market Leading
into Another Great Year for 2014!

Office: 734-475-9600
Bryan@KlinkAssociates.com

BRYAN’S NEWS
I joined the Klink &
Associates team in February
2013 — one of the area’s
TOP selling teams! We had
over $20,000,000 in sales in
2013!
REINHART NEWS
The Charles Reinhart
Company became a division
of Real Estate One in
August 2013. The Reinhart
brand and attention to
exceptional personal service
has stayed the same, the
only thing that changed is
gaining more technology
and marketing resources for
our clients. Reinhart has
remained the leading real
estate company in
Washtenaw County since
1971.

Sales, listings
and prices in
Washtenaw
County are all
showing positive gains
over 2012.
Homes are selling faster, and
at higher prices than last
year. The average days on
market from January thru November 2013 decreased to 47
days, compared to 69 days in
2012. Prices showed over an
18 percent increase for January thru November 2013, with
an average sale price of
$249,194, compared to an average $210,616 sales price in
2012. Nearly half of all listings
sold at or above list price
with 28 percent selling above
list price and 15 percent selling at list price.
For buyers in Southeast
Michigan , there is still a significant shortage of available
homes for sale with inventories remaining at 10-year
lows. At the end of November, Southeast Michigan inventories dropped below
10,000 properties (this is
compared to the peak of over
65,000 properties for sale in
2008).
These statistics and numbers
support my experience as
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well this past year. I sold several houses within 2 days of
being listed, some received
multiple offers, and some
sold at or above list price.
Heading into 2014 there is
still quite a bit of buying
power left in the market and
is capable of pushing up
prices and creating multiple
offers into 2014 and 2015.
Houses are in high demand
and listings are in short supply. In addition to being a
Realtor I also hold a State of
Michigan Real Estate Appraiser Limited License.
If you are thinking of buying
and or selling contact me to
put my real estate expertise
and experience to work for
you!
Stay up-to-date on real estate
news by joining my Facebook
page at:
facebook.com/BryanHerterRealtor
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The Truth about Online Real Estate Sites

Realtor
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PREPARING YOUR
HOUSE TO SELL

I'm often asked what a
homeowner should do to
get their home ready to
list it for sale.
Most buyers want a
house that is in "move-in"
condition. I give sellers
recommendations such
as making needed
repairs, for example;
fixing a leaky faucet,
finishing uncompleted
projects, de-cluttering the
house and doing a deep
cleaning, trimming shrubs
and weeding flower beds.
A house only has one
chance to make a first
impression so it needs to
look good both inside and
out. Often repainting and
installing new carpet in
soft neutral colors are the
highest return
investments when selling
a home. I usually do not
recommend doing a
major remodeling project
because the money spent
on it is often not
recouped in the selling
price.

Trulia.com, Zillow.com, Yahoo.com, Google.com – the
listings on these sites are
highly inaccurate because
they do not get their data directly from the same Multiple
Listing Services (MLSs) that
real estate brokers use. Studies have found that these
sites range from 9% to 36% in
accuracy as the percentage
of listings that match the MLS
listings. Don’t waste your

time using these sites to
search for available properties.
Realtytrac.com & Foreclosures.com – these sites are
services that sell information
and do not list or sell homes.
RealtyTrac and Foreclosures
are websites used for marketing only. You pay a fee
on the belief that all data is
current. These sites gather
information from public
sources, such as County
Property Appraisers Offices,
and relay the information
somewhat differently than
what was recorded. RealtyTrac and Foreclosures post
these recorded items as
"listings" or “offering" when
in reality what was filed in the
public records is something
else. They present this information as foreclosed homes
when they really have not
been foreclosed on. Most of
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these homes are not even for
sale and the ones that are for
sale are not listed at the
prices advertised. The price
isn’t an asking price but
could be how much they are
behind or what they owe.

Don’t spend your money
on the membership fees
for these sites when I can
provide you with accurate
information for FREE. Use
my FREE mobile app to
search from homes (directly
from the MLS) from any smart
phone. To download the
FREE app Text BH800 to
87778.

Volunteering for Our
Community
I love my job as a Realtor and
I support our community to
make it a better place, especially for those in need. In
2013 I volunteered my time to
the following organizations:
Faith in Action
Salvation Army
Habitat for Humanity
Reinhart Annual Winter
Coat Drive
Walk to End Alzheimer’s in honor of Ron Skelly
who passed away of Alzheimer’s on 12/30/13
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BUYING A FORECLOSURE

Realtor

The number of foreclosed homes has decreased but there are still
opportunities to buy a foreclosure. Buying a foreclosed home can be a
challenging experience. The seller, Fannie Mae or a bank, does not
provide a disclosure document stating any known problems with the
property. It is up to the buyer to determine if there any problems. Often
times the properties have major issues that will disqualify it for FHA and/
or conventional loan financing and require the purchase to be made in
cash only. In my experience the sellers are not negotiating much on the
list price and often times are setting the price low to create a multiple
bidding situation which can drive the selling price higher than the list
price. Buying a foreclosure also requires a lot of patience as Fannie
Mae and the banks do not respond to buyers in a timely manner. A
buyer can get a good deal buying a foreclosure, it’s just a more
challenging process that can take longer than expected.
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Thinking of buying and
or selling? Contact me,
your TRUSTED Realtor,
to put my expertise and
experience to work for
you!

A Few of the Homes
I Sold in 2013!

Saline

Chelsea

Dexter
Saline

Chelsea

Grass Lake

Grass Lake
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Chelsea

